For Sale by Owner

THE PROCESS OF MARKETING,
BUYING AND SELLING

OF REAL ESTATE WITHOUT
THE REPRESENTATION OF A
REAL ESTATE BROKER.

CLOSING FEES:
$400.00

Selling property in this way is a complex and extensive process
that normally warrants some degree of third party help.

Prior to the closing day there are several things that need to be
addressed to ensure a smooth real estate transaction.

How Do I Prepare for a Closing?
0 CONTRACT & TITLE WORK

e Provide Title Company with complete contract which should include seller and buyer information,
such as names, addresses, social security numbers and phone numbers.

» Provide legal description of property you are selling. If you are selling only a portion of your
property, do you need a survey?

 Notify the title company as to what lender you have selected.

» Once the information is compiled a preliminary title commitment is typed up and sent to the Seller,
Buyer, Attorney, Lender, or as you instruct. You should review the title commitment and let the title
company know of any changes that may need to be made.

* Now you are ready to schedule your closing with the title company.

@ sCHEDULE YOUR CLOSING
« Determine who is making the phone call to schedule the closing appointment.
» Expect to take off work for your closing. Allow at least one hour at the office if you are buying AND
borrowing money for the transaction. Sellers do not have as many papers to sign.
» Notify all parties of the closing date and time.
» Provide invoices for any fees which will need to be collected on the Settlement Statement.

» Contact your loan officer for a final review of loan terms.
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